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Manhattan Top Agent Ali Jafri was
introduced to the real estate business
in childhood. “My father was an
engineer and a real estate investor
in Canada,” Ali explains. “Growing
up, I would shadow him, then got
my first experience in property
management and dealing with
tenants while working with him.”
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It was only natural then, for Ali to
pursue a career in real estate when
he fulfilled his passion to move to
New York a decade ago.
At first, he was managing construction businesses across the five boroughs and pursued a real estate license to help with that business.

“Once I got my license I became
intrigued with the idea of being a
real estate broker; I left construction,
jumped into a brokerage, and as
they say, the rest is history.” Now a
recognizable presence in Manhattan
real estate, Ali works from an office
at Madison Avenue & 57th street,
an area that is often referred to as

“Billionaire’s Row.” “Luxury listings
are a lot of what I do,” he says. “But I
also serve clients who are looking for
more affordable housing options.”
Ali cites experience, commitment
and integrity as three of the qual
ities that give him a competitive
advantage. “The city is home to
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several thousand licensed real estate
agents, many of whom are inactive
or only do it part time or dabble as
a hobby,” he explains. “I have been
doing this full time for almost a dec
ade now and I love it. I am also in
the process of completing a Master’s
Degree in Real Estate Investment
and Finance at NYU, and I work
with a business coach who holds me
accountable to my goals and helps
me learn how I can better serve my
clients.”

approach and deep knowledge of
the market a refreshing combination. “Clients have told me when
they think of a New York real
estate agent, they think of a shark
or someone who won’t give them
a straight answer,” he says. “What
I give them instead is someone in
their corner, on their side who can
be a trusted advisor working to
make sure they achieve their real
estate goals, all while making the
process simple and fun.”

Clients who have worked with Ali Some might find it surprising that in
Jafri find his honest, straightforward addition to being a successful real
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In fact, it’s meeting the many and
varied people real estate puts in his
path that Ali finds the most reward
ing aspect of his chosen career. “I
get to know people I wouldn’t
normally know in other circum
stances and get to learn from them
as well. It allows me to expand my
thinking and my appreciation for
what I do. I am truly grateful to
have this profession.”
Ali makes community involvement
a priority. He is part of the Family
Benefits Committee at CMOM, The
Children’s Museum of Manhattan.
He is also involved with Network
estate broker, Ali is also a certified 20/20, an organization that focuses
yoga instructor. “I had a serious car on US foreign policy.
accident on Christmas Eve in 2011,”
he explains. “After that I realized Going forward, Ali would like to
some things had to change and my expand his local and global network
priorities shifted a bit.” His yoga to help more people across all price
inspired him to adopt a simple, ranges. “My focus is more on being
meaningful motto: Love for All. “It an expert advisor to my clients when
simply means that I strive to have it comes to investing in New York
love and compassion for everyone real estate: condos, co-ops, multiand not to judge. I deal with so many family buildings and other types of
different people in unique situations, real estate so they financially and
it’s important to keep an open heart personally benefit from their real
estate transaction.”
and mind.”

To learn more about Ali Jafri of Compass Real Estate, call
+1.631.978.1581 or email alij@compass.com
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