
A Thief 
In The 
Night

Why the next big stock market 
crash is inevitable and what 
you can do about it.

A Financial Survival 
Workshop 
presented by 
Bruce Weide, Host of 
KRLA’s Straight Talk 
Wealth Radio

(Critical news your broker isn’t going to tell you.)



Remember the Financial Panic of ‘08-09? 
That’s When The World Changed.
The greatest � nancial crisis since the 
Great Depression. The entire banking 
system froze on Friday.
Over the weekend  Treasury Secretary Henry Paulson sum-
moned every major bank and key members of Congress to his 
o�  ce to say unequivocally, “If we don’t act now, we don’t have 
an economy on Monday.”

� e “� x” was bailouts and stimulus. And how did that work 
out? Well, the banks didn’t break. � ey didn’t function, either.

But a� er a trillion dollars being pumped in to keep them going, 
just try ge� ing a Real Estate or business loan these days. Credit 
is drier than ever.

From 2008 to early 2010, one million US homes were lost to 
foreclosure. A record 3.8 million U.S. properties received fore-
closure � lings in 2010, a further 1.9 million in 2011, and 12 mil-
lion more Americans “under water” on their mortgages. Currently, 
over 4 million homes are delinquent, but are not being foreclosed 
on in an e� ort to avoid further depressing the housing market.

Stimulus? Well, how much 
be� er is your business doing
as a result of $1 trillion in gov-
ernment spending? � e greatest 
bene� ciary of so much govern-
ment debt has been a stimulus-
addicted stock market (a.k.a. 
Wall Street). Like a drug addict 
waiting for his next � x, the mar-
kets climb at the anticipation of 

more stimulus from the Federal Reserve Bank, and fall when it 
appears that the economy is going to le�  to its own natural forces.

Is this the pillar of � nancial strength you were planning to 
build your retirement on? Could this charade go on forever?

But what choice is there?
National Debt  is accelerating and quickly approaching $15 
trillion, but the unful� lled obligations are $56 trillion. � is is 
not a Democrat vs. Republican issue, this is a � scal precipice, 
an avalanche awaiting only the slightest disturbance to bring 
� nancial disaster to everyone in its path.

As an individual, the only sensible things to do are:
1. PROTECT your wealth.
2. PREPARE for the changes to come.
3. PROSPER by learning to beat Wall Street at its own game!

Create a Financial Survival Strategy

The obvious question  is “How?” It starts with an under-
standing of the exact causes of the present � nancial crisis and 
their inevitable consequence: all the things we were taught that 
would secure our � nancial future have become questionable.

� is workshop is in two parts. In the � rst part we cover the 
anatomy of the problem, in detail, because the � rst step in over-
coming any problem is to understand exactly what it consists of.

In the second part you will build your personal solution to 
ensure your retirement is secure. You will learn things that we 
can guarantee you have not been told anywhere else.

The Problem



What does this have to do with me?
Business Owners 

Demographic trends are essential to knowing who and 
where your markets are. 

What sort of goods and services will be in demand from the 
largest parts of our population? Will your historical � eld of con-
sumers and clients be trending away from or toward your business 
model in the 2010s?

If you understand basic demographic trends, you can get out 
ahead of them strategically in your business planning.

Investors and Savers 
The Baby Boom is fast approaching retirement age. 
In this � nal ten-year run-up to their Golden Years, too many have 
still not grasped that the levels of growth we saw in the stock 
market in the ’80s and ’90s are just not coming back.

And the alternative choices just seem to be ge� ing worse.

Do you risk losing your wealth 
in stocks, bonds, or funds (and 
yes, even commodities) in the 
next crash? Or do you watch 
in� ation burn up the lousy 1% 
or less the bank will give you?

Financial Advisors 
Are you still living in the “Buy 
and Hold” mentality of the ’80s 
and ’90s with your clients, when 
Buy and Hold has been a failed 
strategy since 2000?

Would you like to have some substantiated research that will 
allow you to move beyond diversi� ed pie charts as your only 
safety net with clients’ funds?

Would you like to begin to see how you could grow your busi-
ness from passively managed portfolios to actively managed port-
folios, based on the real changes that are coming to the markets?

The post-war Baby Boom generation is at an historic 
turning point.

  We will be facing a world 
economy that will continue to 
have unpredictable and volatile 
in� uences.
  We w i l l  l ive longer i n 

retirement than any previous 
generation.
 We have to be prepared.

Part 1: Understanding the Problem
DEMOGRAPHICS
� e organic driving force that put all of today’s events in play 
started 66 years ago, a� er WWII, and no government on Earth 
can change it. You will also learn why the demographics of China 
will also force the big Chinese Recession later this decade.

WHY WE SEE BUBBLE AFTER BUBBLE 
You’ll learn about the Seasons of the Economy, and why bubbles 
are a routine specter in the economic Autumn, a� er a hot Summer 
of economic expansion, and before the Winter of decay.

MISTAKEN POLICIES
World governments and banks can be practically counted upon to 
employ failed strategies, rein� ate old bubbles, create new bubbles, 
and in general worsen the oncoming economic Winter season. 
� ey have been doing this for centuries, every time it comes.

LIGHT AT THE END OF THE TUNNEL
Learn why the US is poised demographically to boom again by 
the end of this decade, IF our government doesn’t drive us over 
the “� scal cli� ” before then.

ATTEND THE HANDS-ON WORKSHOP THAT BRIDGES THE GAP BETWEEN
THE GLOBAL ECONOMY AND YOUR PERSONAL RETIREMENT PLANNING.
The material presented draws heavily upon the excellent work of Harry S. Dent, in particular his book “The 
Great Crash Ahead,” which is recommended reading for anyone concerned about a secure � nancial future.



This event is in WORKSHOP format.  You will receive 
your personal workshop materials, including:

  How much income will you need? (Worksheet)

  When to claim Social Security (2 formulas)

  4 ways to structure retirement income (Charts)

  4 questions to ask before you retire (Questionnaire)

  12 steps to building a comfortable retirement for you 
and your family (Checklist)

De� ning Retirement
Wh at does the wor d 
“retirement” mean to 
you?  How does the concept 
of retirement make you feel? 
Excited, scared, peaceful?
Do you want to explore 
or r einvent yourself 
during retirement? Or 
do you wa nt to w ind 
dow n a n d en joy t h e 

relaxed and deadline-free lifestyle?

Planning for Longevity
We are living longer.  Medical science is extending our life 
expectancy in remarkable ways. 

Because life expectancies 
are increasing, it’s important 
to know how this will directly 
a� ect your retirement plans.

  W hat are the stages of 
retirement?

  � e Emotional Stages of 
Retirement:

  When is the best time to 
retire?

Consider George Foreman’s 
advice about that decision: “� e 
question isn’t at what age I want 
to retire, it’s at what income.”

Introducing: The Retirement Income 
Management Process

A New Kind of Wealth Management with a Purpose!

Step One
What Makes You Happy?

� e closer you get to � nancial independence, the more vital 
questions about your purpose in life become, whether you’re 
ready or not:

  “What did you do when 
you worked?” is irrelevant. 

  “Where did it all get you?” 
and “What do you WANT 
now, with the next chapter 
of your life?” are the things 
that ma� er.

Bonus Handouts at the 
Workshop:

  5 Questions To Ask Before 
You Retire

  � e Six Emotional Stages 
of Retiring

  � e Complete Retirement Goal Discovery and Income 
Planning Workbook

The Solution
In order to fully inform you about the full spectrum of 
a retirement that will most likely span decades, not 
years, STW Radio presents:

Part 2: Four Strategies for Creating Retirement Income that Lasts as Long as You Do



Step Two
Identify Today’s Risks

When it comes to making your plans to get to and sustain 
the next chapter of your life, today especially, it is important to 
avoid being blindsided by potential obstacles or risks that could 
derail or even destroy your dreams. Creating monthly income 
that lasts throughout your retirement is tricky. A wrong decision 
could subject you to unnecessary taxes, penalties, and in� ation.

� e global economic environment we currently see in the 
2010′s will certainly continue to be challenging to those approach-
ing retirement. � ese strategic concerns are fully covered in Part 
One of the workshop.

� e personal planning challenges for the Baby Boom Gen-
eration and its fringes (roughly people born from 1940 to 1969) 
will be uniquely di� erent than those of their parent’s generation.

Today, in any e�  cient plan to provide for all adequate income 
needs in the 2010-2030′s, there are 12 Essential Risks that have 
been isolated. Do you know what they are?

Step Three
Solutions that Address Speci� c Risks

Consider these three stages of designing the Ulti-
mate Retirement Planning Solution.

1. Starting with the 10,000 foot view, could there be 
some new approaches your current advisor has not presented 
to you? Fortunately, doing something di� erent does not 
require abandoning what is working. See some refreshing 

new perspectives to beat Wall Street at their own game in 
this part of the workshop.

2. Determine the appropriate tools. Focus on those 
tools that help you to implement the speci� c strategies you’ve 
chosen to rely on.

3. Gain access to our Solutions Library where you can 
� nd dozens of speci� c personal � nancial planning challenges 
and their genuine � xes.

Step Four
Your FREE Retirement Roadmap Feasibility Study
Take your plan out for a test drive! At the end of the seminar, 

we will provide you with FREE access to a personalized study to 
give you the exact numbers of what you can be GUA� NTEED 
in retirement, that � ts with your own goals and strategies. Most 
all Retirement Roadmap proposals feature 3 key elements:

1. Guaranteed Growth – and at higher rates than you 
might think! By tapping into our resources to draw from the 
insured private pension pension markets, it’s � nally possible 
to make substantial growth on “safe” money.

2. Guaranteed Income at retirement that you can 
never outlive! Literally, in many cases, if you and your spouse 
live a long life (see our Longevity segment for the actual 
odds), and have spent every dime of principal and interest out 
of your account, you will continue to receive your monthly 
income payments as long as you both live.

3. Inflation Protected Income. � at means your income 
payment will be annually adjusted upward currently in direct 
correlation to increases in the core in� ation rate!

Part 2: Four Strategies for Creating Retirement Income that Lasts as Long as You Do



A One-of-a-Kind Workshop
Time is running out! Learn to Protect & Preserve the wealth 
you have built, and Prosper through guaranteed income sources 
that will survive the impact of sweeping global economic changes.

What people are saying
The last dozen years have left me shaken and confused. 

My retirement saving plan was not supposed to be this way. 
I’ve been up, and I’ve been down, and 10 years later the only 
growth I’ve ultimately seen has been the funds I’ve added 
to my savings. The market has given 
me nothing.

Yes, the last couple years have been 
good, after I waited a long time to get 
back in, but I’ve also had a sneaking sus-
picion that it could all come tumbling 
down again with the drop of a hat.

What this workshop did was

  Help me understand the 
underlying causes of why the 
boom of the 80’s and 90’s HAD 
to bust by 2000 and 2008.

  Give me con� dence that I can 
get my savings to grow with-
out getting killed in the next 
Recession.

  Give me hope that there is 
light at the end of the tunnel, but maybe not for 
several more years.

�
Everyone has been telling me to “buy gold, buy gold”, and 

Bruce didn’t refute that. But he did help me understand that 
we are really still locked in a battle between in� ation and 
de� ation, and the winner has not yet been determined.

�
As much as things change, some things stay the same. 

I will surely live longer than my parents, and as much as I 
remember how much my dad pro� ted in the 1990s, I’m 
seeing that I probably won’t have that luxury when I retire. 
But yes, Bruce is right, it’s still about knowing I have income 
coming every month, and in� ation won’t take it back, and 
that won’t change.

�

I’m a business owner, and I have had some tough times 
since the Recession started. Like a lot of others, I have been 
just getting by and hoping that things would come back, or 
that the government would somehow just make it all better 

with good monetary policy or some bag 
of tricks. But today I started to see that my 
markets are changing and my community 
is changing. The demographics section of 
this workshop were the most helpful for 
me. And what’s crazy is I only had to look 
at how I’m changing in my own habits to 
have seen it. If I don’t take control of this, I 
sure don’t expect politicians in Washing-
ton to do anything e� ective.

�
Bruce, I’ve had some time to think about 

what you talked about at the workshop. 
And what you said was causing all this... 
well, suddenly the crazy economic news 
events are making sense. It’s not just ran-
dom events like they want you to believe.

�
If you REALLY know the problem, yeah, I guess solutions 

get easy.

�
Not hard to understand, but not taught in school either!



Special O� er for Workshop Attendees
Advance Ticket buyers will receive  these two books from 
Bruce Weide: America’s Monetary System in Crisis and How to Plan for 
It and How to Make Your Money Last a Lifetime? Guaranteed!—a $30 
value.

You will also receive an exclusive DVD featuring the entire extended 
interview with economist Harry S. Dent.

� ese items will be on sale at the workshop for $30.

PART ONE
A THIEF IN THE NIGHT

  Are economic trends just random occurrences, or are 
there basic causes?

  Why an economy inhales and exhales: � e Seasons 
of the Economy

  How governments can pervert the natural cycle and cre-
ate new investment bubbles: Keynesian vs Austrian Economics

  Demographics—Why young people cause real booms & 
in� ation and older folks don’t.

  Baby Boomers—� e dominant global demographic factor 
(Ben Bernanke vs. � e Rolling Stones).

  Understanding Inflation vs Deflation and their 
investment outcomes

  Quantitative Easing—What is it? A helping hand, or a 
ticking time bomb?

  Debts, Deficits, and Taxable Targets
  Predictable outcomes in the 2010s for businesses and 

investors

BREAK (Light meal or hors d’oeuvres served)

PART TWO
STRATEGIES FOR CREATING RETIREMENT INCOME 

THAT LASTS AS LONG AS YOU DO, 
NO MATTER WHAT THE ECONOMIC CLIMATE

  What has changed about retirement planning. Unforeseen 
risks for the Baby Boom Generation

  What will never change about retirement planning
  The Retirement Income Management Process–

Workshop format
  Defining retirement for you.
  Identifying 12 knowable risks, including:

  Global economic trends (as identi� ed in Part One)
  Investment and Volatility Risk
  Longevity Risk (living too long).
  Health Event Risks
  Sequence of Return Risks
  Taxation and Class Warfare Risk

  Specific Strategies to Mitigate Speci� c Risks
  How to build your own Retirement Roadmap

Who is Bruce Weide?
Straight Talk Wealth Radio  is 
broadcast on AM radio weekly across 
the US. It was born out of the � nancial 
crisis of 2008 and was the mission of 
its host, Bruce Weide, to � ll a massive 
void in most Americans’ retirement 

portfolios. � is safety net would have literally saved hard-
working Americans any grief in the crash of ‘08-’09 and let 
them pick right back up on the historic gains from the bo� om 
of the markets when they turned.

Today, most of America seems to believe that the government 
has made everything all be� er now, and investment risk is a 
thing of the past—2008 is never coming back or will always 
get � xed if it does.

Straight Talk Wealth radio contends that the United States 
equities markets have become perpetually stimulus-addicted. 
When global news is so bad that the federal Reserve must take 
drastic action to resuscitate it, the stock market loves it! However, 
Bruce Weide is working fervently to inform America that a day 
of reckoning must come for its unhealthful addiction. Investors 
and savers beware!

Harry S. Dent, Jr.
Using exciting new research  
developed from years of hands-on busi-
ness experience, Harry S. Dent, Jr. o� ers 
a refreshingly positive and understand-
able view of the economic future. As a 
best selling author on economics, Mr. 

Dent is the developer of � e Dent Method–an economic fore-
casting approach based on changes in demographic trends.

In all of his past books since 1989, Dent saw an end to the Baby 
Boom spending cycle around the end of this decade.

In his book � e Great Boom Ahead, published in 1992, Mr. 
Dent stood virtually alone in accurately 
forecasting the unanticipated “Boom” of 
the 1990s.

In his new book, � e Great Crash Ahead, 
Harry Dent outlines how this next great 
downturn is likely to unfold in three stages, 
with an interim boom stage between 2012 
and 2017 before the long-term slowdown 
� nally turns into the next global boom in 
the early 2020s.

AGENDA



What is Straight Talk Wealth Radio?
Straight Talk Wealth Radio is a nationally syndicated show heard 
locally every Sunday at 5:00 p.m. on KRLA 870AM Los Angeles.

NOT another “get rich 
quick” show, we’re 
news and opinion 
about how to survive 
the next economic 
decade in America.

Contact Straight Talk Wealth Radio
c/o 3519 N. Verdugo Road
Glendale, CA 91208
(818) 249-7249
www.StraightTalkWealth.com

The content of this workshop is for educational purposes only. Any reference to investment or retirement planning concepts or products is 
only to be considered in the most general terms and no speci� c representations should be interpreted from this material. Always consult 
your own tax, legal, or � nancial adviser as to your speci� c situation. Any inference to current rates is subject to change without notice. Tax-
Free Bene� t Specialists and Insurance Services CA. DOI Lic 0E48147.
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