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Stephen and Liz Kaseno of the Ewing & Associates
Sotheby’s International Realty team in Calabasas,
California, are a dynamic husband and wife team
with nearly fifty years of experience between them
and an incredible passion for the industry. Together
they pull in top numbers, ranking number one for
the past ten years with their previous company, and
have earned an amazing reputation with both their
colleagues and their clients.

Building on their vast experience, Stephen and
Liz are always moving forward and seeking out
the latest innovations in the industry. “Sotheby’s
has the technological advancements we were
looking for,” explains Stephen. “We have met
intriguing people who are spearheading new
ways of marketing. They’re on the cutting edge
and can expose our listings to a whole new
audience,” he adds. From showing listing
presentations on an iPad to truly harnessing the
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power of social networking, these state-of-theart marketing strategies are well suited to the
Kasenos who pride themselves on bringing the
best, most comprehensive service to their clients.

Every detail counts in a highly competitive
digital market. Even before their listings are
posted, the Kasenos make sure that their
properties have the edge with impeccable
photography and high visibility. “Ninety percent
of home buyers start looking for a house on the
Internet,” says Stephen. “We want to make sure
that when they see our listings they stand out
from the thousands of other photos online.” The
difference is quite clear. All of their listings are
photographed by a professional and are shown in
the best possible light, often at dusk with the
warm glow of light emanating from the windows.
The images are striking and get their houses
noticed first amid the noise of the Internet.

Stephen and Liz are more than just salespeople;
they are facilitators, negotiators and advisors and are
always willing to go the extra mile for their clients.

Combined with technological skill, Stephen and
Liz bring a powerful balance of tenacious
negotiating and a deep care for their clients. For
Stephen, real estate offers a new and exciting
challenge every time he steps foot in the office. “I
love the art of the complicated deal,” he explains.
“I’ll go in there and get it done.” Whether it’s
working though complicated title issues or
complex negotiations Stephen loves to find
solutions where no one else could. With Liz’s
twenty years of experience as an Escrow Officer,
the two have a great ability to creatively and
quickly resolve any issues that arise.
The clients’ experiences exemplify Liz and
Stephen’s hard work behind the scenes. No matter
how complicated the sale, how difficult the
paperwork, what the client experiences is a
seamless process. In the words of one of their many
satisfied clients, the Kasenos created an atmosphere

of “trust, honesty, and comfort” in which they were
able to close “a deal of a 1.3 million dream house
in 20 days, flawlessly.” Keeping the client
informed throughout every step of the process as
well as expertly navigating all aspects of the
transaction are the elements that made this, and all
of their other negotiations a success “This is a
stressful time for any client,” says Liz. “We want to
make the experience as pleasant as possible.” “We
hate going to the client with problems, we come
with solutions” adds Stephen.
The feedback from their clients keeps them
energized and amassing a loyal referral base. “I
love the personal relationships that come out of
our sales,” Liz says. “There are lots of top agents
who look at this job as a check. We’re here seven
days a week and are there for our clients long after
the escrow closes,” she adds. “I’ll have clients call
me and ask me for a referral for everything from
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daycare to an interior decorator. I love that they
feel confident enough in us to make those calls.”

These skills are especially helpful when working
with the large base of high-level executives who
relocate to the area. Their needs require an
enormous amount of flexibility when searching
for the perfect new home. “We don’t do real estate
in the conventional way farming a particular
neighborhood or area,” explains Stephen. “Instead
we cover a wide geographical area, from the
Conejo Valley, throughout the San Fernando
Valley, to Malibu, Santa Monica and the Westside
of Los Angeles.” From the client’s perspective,
they are able to hire one team to cover all of these
areas instead of negotiating between several
agents working in specific locations leading to a
much smoother, simplified experience all with the
expert service the Kasenos have to offer.

Stephen and Liz are more than just salespeople;
they are facilitators, negotiators and advisors and
are always willing to go the extra mile for their
clients. Ready to face any challenge, as a team they
bring their unique balance of care, knowledge and
determination to every element of their business.
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For more information
about Stephen and Liz
visit www.stephenkaseno.com,
call 818-470-3422
or email
stephen@stephenkaseno.com

